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BIA of Stark County Of fice
4344 Metro Circle, NW
North Canton, OH  44720
(330) 494-5700
FAX (330) 494-6665
www.biastark.com
www.biarealty.com

BIA Staff
Part-time Accountant - Nancy McCall
Administrative Assistant - Debbie Keister

dkeister@biastark.org
Executive Director - Mike Mennett

mmennett@biastark.org

2009 BIA Officers
President - Steve Swinehart, WL Holder Construction
Vice President - Glenna Wilson, Charis Homes
Sec./Treasurer - Todd Colllins, Collins Construction & Development
Immediate Past President - Jon Scheetz, Scheetz Building Corp.

2009 BIA Board of Directors
Barbara Bennett, Hammontree & Associates
Doug Dentler, DSD Builders Supply
Tammy Enos, Miller & Co. Sanitation Services
Michael Gruber, Zollinger, Gruber, Thomas, & Co.
Josh Hostetler, Hostetler & Son Builders
Dave Mathie, Mathie Supply
George Murphy, Wayne Homes
Robert Murphy, Black, McCuskey, Souers & Arbaugh
Doug Prestier, Doug Prestier Construction
Kathy Rainieri, American Title Assoc. Agency
James Rudo, VictoryGate Custom Homes
Kurt Shank, Aurora Custom Homes
Robert Soles, Law Offices of Robert E. Soles Jr.
Javan Yoder, Stark Truss

The “Splinter” is the official newsletter of the BIA of Stark County and is
published monthly by the BIA.  The BIA is an affiliate of the Ohio Home
Builders Association and the National Association of Home Builders.

All material contained in this publication is con-
sidered to be reliable, fair, and accurate.  We
accept no responsibility for incorrect material
received from outside sources.  Advertising
Policy:  The BIA of Stark County reserves the
right to reject advertising in the Splinter news-
letter based on content.  Acceptance of advertis-
ing does not imply endorsement of the product
or service advertised.
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UPCOMING MEETINGS & EVENTS

Nov 10-12 OHBA Fall Meeting  @ Hilton Easton, Columbus
Mon, Nov 16 Executive & Finance Meeting @ the BIA from 1-
2:00pm
Mon, Nov 16 Annual Board Meeting @ the BIA from 2-5:00pm
Thurs, Nov 19 Home & Garden Show Meeting  @ the BIA at
3:00pm
Tues, Nov 24 Complaint & Conciliatation Meeting @ the BIA
at 3:30pm
Wed, Dec 9 Membership/Ambassador Club Meeting  @ the
BIA at 9:00am
Thurs, Dec 17 Home & Garden Show Meeting  @ the BIA at
3:00pm
Fri, Jan 8 Presidential Ball & Awards @ Quarry Golf Club @
6:00pm
Thurs, Feb 4 Building Industry Residential Construction
Forecast Luncheon  @ AA Executive Event Center @ 12:00pm
March 19-21 Home & Garden Show  @ Stark County
Fairgrounds

2009 NAHB & OHBA Directors
NAHB Life Directors
John Pavlis
   Pavlis & Company
Doug Prestier
   Doug Prestier Construction
Ellis Erb
   Ellis Erb Inc

NAHB Senior Life Director
Fred Tobin
   Tobin Construction Co

OHBA Life Directors
Doug Dieringer
   Dieringer Construction
John Pavlis
   Pavlis & Company
Doug Prestier
   Doug Prestier Construction
Steve Smith
   Smith Dev/dba Smith Homes
Fred Tobin
   Tobin Construction Co.
Alex Bourlas
   Bourlas Construction
Greg Kauth
   Kauth Custom Builder
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PRESIDENT’S MESSAGE...by Steve Swinehart, WL Holder Construction

Steve Swinehart

This month I have some good
news to report.  The $8,000 first-
time homebuyer tax credit has
been extended and expanded.
The senate drafted the bill to
extend/expand the tax credit and
this time, the House let it alone and
passed it.  President Obama

signed it on November 5.  The $8,000 tax credit for
the first time homebuyers is extended until June 30.
The contract between buyer and seller must be
signed prior to April 30.  Then two months are
allowed for closing.  The closing must take place
prior to June 30.

The expansion part of this bill is a $6,500 tax credit
for all home buyers.  In order to qualify for this tax
credit, the homebuyer must meet a couple of
guidelines.  The homebuyer must have lived in their
current primary home consecutive 5 out of the last 8
years.  The home they are purchasing must be their
primary residence.  They can’t make more than
$125,000 for single tax filings or $225,000 for joint
tax filings.  Please go to NAHB.org or
www.federalhousingtaxcredit.com for more details
about this tax credit.  I think this will stimulate sales
of new homes and get rid of our spec home
inventory.  Thanks to all of you who contacted
Senators Voinovich and Brown and Congressman
Boccieri.  More than 50,000 emails were sent
through the FixHousingFirst.com website during the
month of September.

This expanded tax credit would not have happened
if it weren’t for the lobbying efforts of NAHB and its
support base of all the State and Local
Homebuilding chapters.  Your membership dues to
the Stark County BIA gets you three memberships.
You might say that because of your membership in
the BIA/OHBA/NAHB you helped to make the
housing tax credit become a reality.  There are
some homebuilders and associates who choose to
not join the BIA.  They benefit from the members
who do join and get involved.  Just think how much
stronger we would be if all homebuilders and
associates in Stark County joined the BIA.  I urge

everyone to renew your membership and sponsor
at least one new member.  There are many benefits
to your BIA membership.  Please get involved and
take advantage of these benefits.

Most businesses have had to layoff part of their
work force.  The Stark County BIA is not immune to
the economic recession.  In order to try and balance
our 2010 budget, we have had to make some hard
decisions.  We decided to layoff one staff member.
The existing staff members are taking on more
responsibilities to make sure we are continuing to
provide the same level of service to all our
members.

We look forward to a recovery in 2010.

Steve Swinehart, 2009 BIA President
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THANKS FOR
RENEWING

MEMBERSHIP UPDATE
2009 Membership Recruitment

Status as of 10/26/09

Dentler, Doug.....................................................2
Enos, Tammy.......................................................1
Fitzgerald, Greg.................................................1
Head, Chylece.....................................................6
Leach, Andy........................................................2
Mathie, Dave......................................................1
McElwee, Carter..................................................6
Murphy, George..................................................1
Roseman, Sean....................................................1
Schalmo, Ken......................................................1
Soles, Bob...........................................................1
Swinehart, Steve.................................................2
Tobin, Fred...........................................................2
TOTAL.............................................................27
    13 Recruiter

415 Group
Alside Supply Center

American Title Associates Agency Inc.
Aqua Ohio Inc

Deibel Surveying Inc.
Discount Drainage

Dutcher Door Company Inc
Eli Miller Construction Company

Father Times
Hartville Hardware & Building Center

Heritage Painting
Huntington Mortgage Group

Lindsay Concrete Products Inc
Mihalik Construction

Pioneer Basement Waterproofing of
Canton

Ramsburg Insurance Agency Inc
Steve Wackerly Plumbing Inc.

Tower Industries
Tri State Elevators Inc

WELCOME NEW
MEMBERS

APPLICATIONS
FILED

THANKS FOR RENEWING
SMC MEMBERS

Debra Gulling

Time to renew?

Don’t get the “dues blues”.
Payment plans are available.

Call the BIA office for more information.

Patrick Long Homes, Ltd
Patrick Long

Sponsor: Doug Dentler
Services: Homebuilder

Unsworth Homes LLC
Kim Unsworth

Sponsor: Doug Dentler
Services: Contractor/Remodeler

Hicks Roofing
Ryan Hicks

Sponsor: Carter McElwee
Services: Roofing

Anthony Risaliti Concrete
Anthony Risaliti

Sponsor: Chylece Head
Services: Decorative Stamped Colored

Concrete

Dover Landscaping
803 Crestdale NE
Canton, OH 44714

330-417-0377
Michael Dover

Sponsor: Chylece Head
Services: Landscaping-Residential &

Commerical & Snow Plowing

The following companies
have chosen not to renew

their membership
in your association:

Colonial Title
Extraordinary Homes LLC

Homes By Ashley
K-Carpet

Legacy Homes
Mohler Construction

Patriot Concrete Pumping & Laser
Screeding

DO BUSINESS
WITH A MEMBER!
HERE IS A LIST OF COMPETIT ORS
WHO ARE STILL  MEMBERS AND

WOULD BE HAPPY TO ASSIST YOU:

Carpeting/Rug Dealers
Barrington Carpet LLC

Bob and Pete’s Floors Inc
Dan’s Carpet Installation

Heritage Carpet & Flooring
Hosner Carpet One

Title Agency/Insurance
Alpha Land Title Agency Inc

American Title Associates Agency Inc.
Beacon Title Agency Inc

McKinley Title Agency Inc
Mercury Title Agency, Inc

GDK & Co.
Homes.com

Sentry Security

Thank You...
Newsletter Advertisers
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FOR RESERVATIONS CALL  330-494-5700
BY MONDAY, JANUARY 4, 2010!

Please join us for this wonderful and fun-filled event!
Business attire

Sponsorships are available, if interested call the BIA office.

Come join the Building Industry Assocation
of Stark County for the

2010 Presidential Ball & Awards2010 Presidential Ball & Awards2010 Presidential Ball & Awards2010 Presidential Ball & Awards2010 Presidential Ball & Awards
Honoring the Past - Celebrating the Present -Honoring the Past - Celebrating the Present -Honoring the Past - Celebrating the Present -Honoring the Past - Celebrating the Present -Honoring the Past - Celebrating the Present -

Building the FutureBuilding the FutureBuilding the FutureBuilding the FutureBuilding the Future
Featuring the Installation of our 2010 President, Glenna Wilson

DateDateDateDateDate
Friday, January 8, 2010

LocationLocationLocationLocationLocation
Quarry Golf Club

5650 Quarry Lake Dr, Canton

TimeTimeTimeTimeTime
Social..............................6:00 pm
Dinner............................7:00 pm
Program..........................8:00 pm

PricePricePricePricePrice
$35.00.....................single ticket
$65.00.......................per couple

     All members and employees are invited!
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Membership Recruitment is for EVER YONE!
The Membership Committee would like to let everyone in
the association know that Membership Recruitment is for
EVERYONE!

Anyone who works for a member company can recruit
new members!  Below are some tips to get you started.

Introduction
Introduce yourself and establish rapport.

“Hi, my name is _____.  I’m a fellow builder (or associate)
and a member of the BIA of Stark County.  We’re helping
other industry professionals and there is a possibility we
can do the same for you.  Could I take two or three
minutes of our time?”

Focus on the Prospect’s needs
Try to identify prospective member’s interests and needs.
Determine prospect’s hot buttons.

“There is a lot happening in the industry.  What are you
personally finding the biggest challenge these days.”

Highlight Association Benefits & Services
After prospect responds, highlight BIA services that relate
to your prospect’s needs.  Explain why you belong and
why it’s worth the dues you pay.

“The BIA has helped me save money in a lot of different
ways.  I get a gasoline discount, which helps cut down on
my business’s operating costs.”

Invite to join
Invite the prospect to join and address their concerns.  In
countering objections, express understanding, then get the
prospect talking and find out where he/she’s coming from.
Present your case but don’t be defensive.  Keep com-
ments brief.

“Have you ever thought about
becoming a member?”

“Do you think you’d like to be-
come a member?”

Close & Follow-Up
Invite the prospect to join again.  Get agreement to either
join and send in dues or talk again after reviewing recruit-
ment materials.

“I have a membership application for you.  If you would like
to write a check, we can get the process started today.”

“It’ s important to make a well-informed decision.  Let me
leave these materials with you and we’ll follow up next
week.”

Don’t forget, when you recruit new members, you receive
exciting rewards and prizes!

If you’d like more information on Membership Recruitment
or would like to serve on the Membership/Ambassador
Club Committee for 2009, contact the BIA office or email
to info@biastark.org.

Recruit 2, 3, 4, or 6
new members and
earn prizes...the
more you recruit the
more you can earn...
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2009 SPIKE CLUB ROSTER
   for the month ending September 30, 2009

To become a SPIKE Club Member , you
must earn 6 Spike credits within 2 years.

Spike credits are earned by recruiting and
retaining BIA members.  Each new
member is equal to 1 Spike Credit.  SMC
Council members are equal to 1/2 credit.

The first year that a new member renews their membership,
you will receive 1 Spike credit and 1/2 cr edit thereafter.  For
council members, the first year renewal you’ll receive 1/2 credit
and 1/4 credit ther eafter.

What are the benefits of becoming a Spike?
The real benefits are intangible—you will be recognized for your
contributions to the association and regarded as an accomplished and
connected member. Additionally, Spikes receive:

· A coveted invitation to the biggest party of the year, the Spike
Party/Directors Reception*

· Increased visibility, recognition, and networking opportunities at
industry events

· Unique and valuable rewards for each level of achievement, including
lapel pins, plaques, trophies, wearables, jewelry, and more

· Additional VIP treatment throughout the year

*Invitations are sent only to eligible Spikes who have at least 6
credits and one new member recruitment credit between January 1 and
October 31.  The recruitment credit may be composed of one full credit
received when a new Builder or Associate member is recruited or
two ½ credits received when Affiliate or Council members are recruited.
 
How do I become a Spike?
Before becoming a Spike, you are a Spike candidate. That means you
have earned between one and five Spike credits. Once you earn your sixth
Spike credit, you become an official NAHB Spike!* Spike credits are
earned by recruiting and retaining NAHB and Council members.
 
To retain your status as a Spike you must earn a minimum of one Spike
credit (new or retention) each year until you reach a total of 25 credits, at
which point you are elevated to Life Spike status.
 
*Providing you have earned those six credits within two consecutive
membership years.
 
How do I earn Spike credits?
Members earn one Spike credit for each new member they sponsor. When
that member renews after his or her first year of membership the
sponsoring member automatically gets one retention credit. Every year
the member renews thereafter, the sponsoring member will receive a ½
renewal credit.
 
For Affiliate members, Spikes receive a ½ credit for recruitment and a ½
credit for their renewal.
 
Note: Double Spike credits are awarded during the month of National
Membership Day. Double credits are also available through a special
promotion authorized by the 2006 NAHB Membership Committee.
 
Will I earn Spike credits for recruiting and retaining members into
a Council?
Yes, when a new Council membership is activated the recruiter earns a ½
credit, and when that member renews his or her council membership, the
sponsor earns ¼ retention credit. Read information about how to report
Council Spike credits.
 
How can I get a ticket to the Spike party?
You must be a Spike in good standing as of October 31 (having at least 6
credits) and you must have earned at least one new member credit.  The
new member credit can be 1 full credit earned when a new Builder
or Associate member is recruited, or two ½ credits when an Affiliate or
Council member is recruited. Read more information about the Spike
Party.

During events such as the International Builders’ Show and all NAHB
Board of Directors meetings, the colored ribbons on your name badge will
show off your Spike status as a proud accomplishment among your
peers. Your local association may also have these ribbons at their
industry events.

Statesman Spikes (500 - 999 spike credits)
Fred Tobin 868.50
Melanie Krantz 758.50

Super Spikes (250 - 499 spike credits)
Steve Smith 426.00
Doug Prestier 294.00
Greg Kauth 290.50

Royal Spikes (150 - 249 spike credits)
Scott McCue 220.00
Dave Mathie 204.00
John Pavlis 199.50

Red Spikes (100 - 149 spike credits)
Douglas Dieringer 148.50
William Holder 140.00
Larry Crookston 105.50
Alex Bourlas 103.50

Green Spikes (50 - 99 spike credits)
Jon Scheetz 93.00
Andy Leach 80.00
Jerry Geib 69.00
John  Konovsky 56.50
Tom Grisez 54.00
Timothy Fleishour 50.75
Sean Roseman 50.00

Life Spikes (25 - 49 spike credits)
Charles McDonald 48.50
Bob Soles 45.00
Steve Swinehart 42.00
Kathy Rainieri 36.50
Glenna Wilson 30.00
Jeffrey Ury 29.00
Todd Collins 25.00

Blue Spikes (6 - 24 spike credits)
Skip Rea 23.50
Ken Schalmo 21.00
Brian Reese 20.50
Mike Gruber 18.50
William Lemmon 15.00
Kurt Shank 14.00
Andrew Eggeman   9.00
Ben Grisez   9.00
Chylece L Head   8.00
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RESERVATIONS ARE ABSOLUTELY NECESSARY!
Please call 330-494-5700 or fax 330-494-6665 the BIA for reservations by Fri., Jan. 29, 2010.

“CANCELLATIONS AFTER 1/29 & NO SHOWS WILL BE BILLED”

Company________________________________________________ Phone_________________________________________

Names(s)____________________________________________________________________Total number of people_________

Payment: ____Invoice my Company  ____Mailing Check ____Visa ____MasterCard ____Discover ____American Express
               (BIA Members only)                  (Non-BIA Members)

Credit Card #_____________________________________  Ex. Date_______________  Mailing Zip Code___________________

Company Name or Name on Card_______________________________  Signature______________________________________

PLACE: AA Executive Event Center, 5211 West
Tuscarawas, Canton

DATE: Thursday, February 4, 2010
TIME: Lunch at 12:00pm; Program following lunch
PRICE: BIA Member: $20.00/person

Non-BIA Member: $25.00/person
Choice of Lunch:
______Grilled Citrus Marinated Chicken Breast
______Boston Scrod with lemon Butter
______Teriyaki Marinated Top Sirloin Steak
All are served with a fresh garden salad, confetti rice pilaf, sauteed vegetable medley, and rolls & butter

Reservations are necessary, call the BIA at 330-494-5700 or fill out the bottom and fax to 330-494-6665.

Mark your calendars to attend the
ECONOMIC FORECAST LUNCHEON

THURSDAY, FEBRUARY 4, 2010
AT AA EXECUTIVE EVENT CENTER

5211 West Tuscarawas, Canton

“2010 Building Industry Residential Construction Forecast”
What do the experts think?  Join us to hear perspectives from our panel discussion that will help us make sense of the
housing industry and economic puzzle.  Dr Elliot Eisenberg, NAHB Senior Economist, will provide insight on national
and state financial factors influencing the economy and housing.  Trista McClelland, Atwell-Hicks, will focus on the
Northeast Ohio housing market and what we can expect regionally and specifically for Stark County in 2010.  Finally,
we conclude our panel discussion with leaders from Stark County’s “Chambers of Commerce, who will discuss the
economic development outlook for Stark County by sharing 2009 successes stories and looking forward to 2010.

*Join Dr. Elliot Eisenberg for his “Garage Sale -  All questions answered”, he will answer questions on the impact of
homebuilding, national economy, effectiveness of TARP and everything you wanted to know about economics but were
afraid to ask!

Guest Speakers:
Dr. Elliot Eisenberg, National Association of Home Builders, Senior Economist
Trista McClelland, Research Specialist of Atwell-Hicks
Stark County Chambers of Commerce Representatives
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SEEKING EVENT SPONSOR(S)
$250.00, includes your company name or
logo on flyer and on the website (with a
hyperlink to your company’s website), recog-
nition sign at event, and an opportunity to
address the audience.  Please call the BIA at
330-494-5700.
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The charitable wing of our association, the BIA Foundation,
invites all members to submit requests for donations to worthy
non-profit organizations.  In the past donations have been made to
the Salvation Army, Wishes Can Happen, the American Rescue
Workers, the American Cancer Society, Habitat For Humanity, etc.
Please submit your request in writing to the BIA.  The organiza-
tion must be a non-profit, charitable organization.  If you have any
questions, please call the BIA at 330-494-5700.

BIA FOUNDATION
SEEKING WORTHY

CAUSES FOR DONATIONS

Who’s the

          In home entertainment,

            We know!
So you’ll know that the theater

rooms, wireless music control

systems and modern cleaning

products installed by

SENTRY are the industry’s

most advanced in quality and

technology. Brand names that will

make you the envy of all your friends!

best?
Home Theater

Rooms

S SECURITY

Brian P. Reese, President
330-478-2902

ENTRY
INC.

Learn more at www.sentrysecurityinc.com

Wireless Surround
Sound/Music

Control

Plasma/LCD
Televisions

Protecting Your Investment.  Making It Fun To Come Home!sm

Proud Member

We EnjoyHide-A-Hose
Central
Vacuum
System

CEDIA

Visit Our Customer Showroom
2233 Whipple Ave NW
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AEP:
Backbone Design:  Contact, Lou Monnot
Phone:  330-438-7723 or 330-920-7723
Email:  lmonnot@aep.com

Backbone Scheduling:  Contact, Lou Monnot
Phone:  330-438-7723 or 330-920-7723
Email:  lmonnot@aep.com

Service Lateral Scheduling:  Contact, Karen MacLean
Phone:  330-438-7232
Email:  klmaclean@aep.com

AEP/BIA Representative:  Lou Monnot
Phone:  330-438-7723 or 330-920-7723
Email:  lmonnot@aep.com

Residential Service Application
Phone: 1-800-586-2759
Email:  builderinquiry@aep.com

Aqua Ohio Inc.:
Construction Coordinator:  Don Snyder
Phone:  330-833-4156
Email:  dsnyder@aquaamerica.com

Dominion:
Gas Distribution Sales Rep:  Contact, Dennis Culp
Phone:  330-664-2439
Fax:  888-881-1708
Email:  dennis.p.culp@dom.com

Plans Submittal:  Contact, Michael Stanfar
Phone:  330-798-7122
Fax:  330-798-7168
Email:  michael_b._stanfar@dom.com

Ohio Edison/First Energy:
Contact, Kevin McClusky
Phone:  330-715-3768
Email:  mccluskyk@firstenergycorp.com

Canton/Massillon Commercial Coordinator
Contact, Mark Francazio
Phone:  330-830-7013
Email:  francaziom@firstenergycorp.com

Canton/Massillon Engineering Coordinator
Contact, Jim Spach
Phone:  330-830-7085
Email:  spachj@firstenergycorp.com

SBC:
Construction Manager:  Contact, Bob Lohnes
Phone:  330-724-9599
Fax:  330-785-9473
Email:  bl3141@att.com

Cable Scheduling:  Contact, Brian Conklin
Phone:  330-384-0480
Email:  bc3291@att.com

Engineering:  Contact, Dave Sharp
Phone:  330-384-2931
Fax:  330-384-9963
Email:  ds1631@att.com

Time Warner Cable:
Contacts for Stark & Portage
Line Extension & New Developments:
Contact, Rick Richardson
5520 Whipple Ave NW
North Canton, OH  44720
330-494-9200 Ext 2125
rick.richardson@twcable.com

Line Extension & New Developments:
Contact, Steve Weaver
530 S. Main St, Suite 1751
Akron, OH  44311
330-494-9200 Ext 3524
Email:  steve.weaver@twcable.com

Service Line from Road to House:
Contact, Christine Linhardt
5520 Whipple Ave NW
N Canton OH  44720
330-494-9200 Ext 7613
Email:  christine.linhardt@twcable.com

Time Warner/BIA Representative:
Contact, Jeff Roland
Phone:  330-494-9200, ext 7958
Email:  jeff.roland@twcable.com

Utility Company Contacts

STARK COUNTY

biastark.com
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EACH MONTH WE WILL  HIGHLIGHT  A DIFFERENT
LIST  OF BIA MEMBER SUPPLIERS.  THE FOLLOW -
ING IS THE LIST  FOR THIS MONTH’S ISSUE.  IF  YOUR
COMPANY DOES NOT APPEAR IN THE CLASSIFIED
SECTION, PLEASE LET US KNOW SO YOU CAN BE
ADDED TO A CATEGORY.  Call 330-494-5700.

If your supplier is not listed please
recruit them, or discontinue using them
since they don’t support your industry.

Painters & Wallpapering
Barnes Wallcovering/Paintin’ Place Dec. Ctr (330) 453-5594
Roricks Inc (330) 497-6888
Ted Thorne Painting LLC (330) 644-6284
Tim Randolph Painting (330) 966-7218
TSI Painting (330) 990-1709

Painting Contractor
Heritage Painting (330) 497-6385

Paints/Wallpapers
Harrison Paint Company (330) 455-5120
Sherwin-Williams Co. (330) 493-6884

Paneling & Ceiling Tile Specialist
Roricks Inc (330) 497-6888

Parks
Stark County Park District (330) 477-3552

Party Planner
Melanie A Krantz dba MAK Enterprises (330) 418-0050

Patio Furniture
Custom Fireplace Shop Inc (330) 499-7341

Patio/Patio Enclosures
Canton Aluminum & Vinyl (330) 456-0021

Paving
Belden Brick Company (330) 456-0031
The Henry Bierce Company (330) 633-3282

Plumbing & Heating
Bill Miller Plumbing & Heating Company (330) 488-1040
D & A Plumbing & Heating Inc (330) 499-8733
Grabill Plumbing & Heating Inc (330) 756-2075
Standard Plumbing & Heating Co (330) 453-9191
Steve Wackerly Plumbing Inc. (330) 452-4252

Port able Toilet s
Miller & Co. Sanitation Services Inc. (330) 453-9472

Pre Built Stairs
Stark Truss Company Inc (330) 478-2100

Printing
The Print Shop (330) 497-3212

Promotional Items
Ad-Tek Promotions (330) 453-5553

Property Management
Edwin V. Lord (330) 478-1641
Pinnacle Professional Management (330) 408-3404

Public Relations
MOLA Productions (330) 956-5566

Publications
Builder/Architect Magazine (330) 823-3443
Homes.com (866) 860-4602

Quartz Surface
T & R Cut Stone & Tile (330) 453-9458

Radio & Intercom
Riceland Homes (330) 683-7612
Securi-Com of Canton (330) 497-4001
Sentry Security Inc. (330) 478-2902

Radio Stations
WDJQ/WDPN Radio (330) 450-9250

Real Estate
Berand Inc (330) 280-3338
Cutler Real Estate (330) 499-9922
Cutler Real Estate (330) 499-9922
DeHoff Realtors (330) 499-8153
GEM Real Estate Assoc., Inc. (330) 966-2677
Howard Hanna Real Estate Services (330) 493-6555
Kiko Auctioneers/Richard T Kiko Agency (330) 453-9187
Re/Max Commitment (330) 966-6963
Re/Max Commitment (330) 477-2400

Remodeling
Blythe Construction (330) 478-3954
Bradley Enterprise (330) 494-7831
Collins Construction & Development Inc (330) 830-0049
Dieringer Construction (330) 492-3715
Distinguished Homes Inc (330) 498-0208
Doug Prestier Construction Inc (330) 966-1218
Ellis Erb Inc (330) 877-2525
Gary’s Contracting LLC (330) 484-5076
Heritage Custom Homes Inc (330) 936-2124
Hiner Construction (330) 492-4317
Home System Solutions (330) 265-4109
Kauth Custom Builder Inc (330) 497-7570
MSCorp dba TR Homebuilding Co. (330) 343-4052
Noble Homes Inc (330) 877-0775
Roricks Inc (330) 497-6888
Scalia & Sons Construction (330) 484-9861
Schalmo Bldrs/Schalmo Properties (330) 854-4591
Scott McCue Homes Inc (330) 830-4061
Smith Development/dba Smith Homes (330) 244-9080
Tim Fleishour Homes Inc. (330) 478-8944
Todd Michel Construction (330) 499-0559
TriDoc Inc (330) 830-6607
W L Holder Construction Company (330) 499-3011

Renovations
Roricks Inc (330) 497-6888
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MEMBER 2 MEMBER DISCOUNTS
2-10 HOME BUYERS WARRANTY
In order to warranty new homes using 2-10 Home Buyers Warranty, a
builder must register annually, which is $295 for non-members and now
249.00, 15% discount for BIA Builder Members. This 15% will continue
though Dec.31, 2009.  This registration fee is not connected with the
cost of Builder enrolling a new home, which is a separate cost to said
Builder.  Call John Sizemore at 859-361-7257.

AMERICAN TITLE ASSOCIATES AGENCY INC.
American Title Associates Agency Inc. offers a $75 closing fee to all
builder members for any new construction closing.  We also have a “Spec
Loan” program that can save the builder hundreds of dollars in title costs.
American Title also offers a $50 discount (off closing costs) to every
associate member of the BIA.  Call Kathy Rainieri at 330-456-8900 for
your discount coupon.  American Title is one of the oldest title agencies
in the area with 79 years in business.  We are a full service title agency
with 5 offices to serve you in 14 surrounding counties.  American Title is
a subsidiary of the Law Firm of Black, McCuskey, Souers & Arbaugh.
330-456-8900

BEACON TITLE AGENCY, INC.
See what Beacon Title Agency, Inc. can do for you!  Beacon Title offers
a “satisfaction guarantee”…..if the buyer, seller, or builder is not
completely satisfied with their closing; their closing fee will be refunded.
A $50.00 discount for closing costs is offered to any BIA member.
Beacon Title’s “Builders Spec” program offers the builder a substantial
savings on their closings.  Beacon Title is a long time member and a
strong supporter of the Stark County BIA.  If you would like more
information on any of these offers, contact Beacon’s Builder
Representative, Sally Herbert at 330-492-3090.

CANTON ALUMINUM
“Since 1952, doing home improvements for you.”  We are now offering
10% off Vinyl Replacement Windows, Patio Covers, and Awnings.  Also,
$500 off 3-Season Enclosures and $1,000 off 4-Season Enclosures.  This
offer is available to all BIA members.  Call Karen Kroupa at 330-456-
0021 or access our website www.cantonaluminum.com.

CAREWORKS CONSULTANTS INC (CCI)
Compensation Consultants Inc. (CCI) is the workers’ compensation
administrator for the Building Industry Association discount group rating
program.  This program enables BIA members the opportunity to group
together with other BIA/HBA members for discounts on their workers’
comp premiums.  Your participation in the program supports your
association.  All members can apply for a free, no obligation proposal on
premium savings by contacting the BIA or Bob Nicoll with CCI at
330.452.1050 ext. 14.

FASTSIGNS of Canton
15% off all in-house produced signs and full color graphics –site signs,
coroplast, banners, vehicle graphics, displays, etc.  5% off subcontracted
signs – ADA, monument, sandblasted and engraved.  Signs sell when you
can’t.  We make your sign and graphic buying solutions simple!
Call 330-493-7566 and ask for Karen Barnard.

FIRST COMMUNICA TIONS
First Communications has “Association” rates which are very competi-
tive with the market and offer ONE month free service.  For every BIA
member that uses First Communications’ services, a 5% of each bill is
given back to our organization.  For additional info on landline service,
teleconferencing, high-speed internet (BPL), frame relay, and more,
please call Thomas Cantrall, Account Executive, at 330-835-2289.

HERITAGE CARPET
15% discount to BIA members, must mention BIA discount at time of
order, no prior sales, cannot be combined with any other discounts.  Call
Mark Keyes at 330-497-1280.

HOMES.COM
Homes.com will offer a discounted rate of $372 for full page and $186 for
1/2 page in our New Homes and Living book for anyone who contracts
for at least 3 consecutive months.  Current rates are $414 and $207
respectively.  These ads are full color enamel and the books are
distributed throughout Northeast Ohio.  Our design team can create your
ad or you can submit one yourself.  We will waive the $25 design fee with
this offer.  Call Connie Hiller, Account Executive at Homes.com at 866-
860-4602 or email: connie.hiller@homes.com for more info.

LIGHTING BY DESIGN
Our Contractor Program:  50% discount off suggested retail, free light
bulbs with purchase, free delivery, and free one year in home warranty.
330-966-1314

MCKINLEY  TITLE AGENCY, INC.
We are pleased to offer a $50.00 discount towards closing costs to any
BIA member closing a construction loan, lot sale, or an existing property.
Builders using McKinley Title Agency, Inc. Builder Spec. Program can
save money on the title insurance premium. Attorney Michael S. Gruber,
BIA Director, McKinley Title Agency, Inc., and its President, Attorney
David M. Thomas are long time members and supporters of the BIA.
Please contact Janice L. Rich, Office Manager at 330-497-8883 for all title
services you require to complete your transactions smoothly and close
quickly.

MILLER & CO POR TABLE TOILET  SERVICE, INC.
Miller & Company is now offering a 10% discount to all BIA Members
for Construction Site Portable Toilet Service.  BIA Members will also
receive a 50% discount on their Portable Toilet delivery, also ask about
our Roll Off Container pricing.  When ordering, please mention that you
are a member of the BIA to receive your discount.  Call Customer Service
at 330-453-9472 or access our website at
www.millerandcompanysvcs.com.

RORICKS, INC.
10% discount to BIA members on any Focal Point or Fypon architectural
product in stock.  Also get a 5% discount on any order placed from our
catalog.  330-497-6888

SUPERFLEET DISCOUNT FUELING PROGRAM
Use the Speedway SuperAmercia LLC SuperFleet Commercial Fueling
card and save up to 4 cents per gallon at any Speedway, Marathon, Rich
Oil and Pilot location; plus 15% off any Valvoline Instant Oil Change
service. Call John Kennedy, 330-665-1235 ext. 222 or 800-220-6572 ext.
222.

VERIZON WIRELESS
Verizon Wireless is proud to sponsor a special discount program for BIA
Members.  The program is in cooperation with the National Purchasing
Partners (NPP).  Members may be eligible to receive a 22% service
discount (5+ corporate billed lines), a $100 per new line bill credit
(corporate lines) and a free push to talk capable, military spec, handset
with a Push to Talk feature (subject to change without notice).
Accessories for corporate lines at 35% off and all phones at the 10,000
line tier pricing.  Email devices like Blackberry will qualify for a monthly
data service plan for $20 monthly when added to a voice plan.
Employees may be eligible to receive an 18% discount, given all
qualifying conditions have been met.  Employee device pricing is the same
as corporate lines.  Only corporate liable lines qualify for the $100 bill
credit (April 2009 expiration).  Contact Gregg Fitzgerald at 330-603-
7744.  Or contact the BIA for member eligibility.

Please take advantage of these great Member 2 Member Savings from our
Member 2 Member S ponsors.   Member 2 Member Discount s are ONLY for

Members of the BIA  from members of the BIA  of S tark County .
If you would like to offer a discount to other BIA members call 330-494-5700.
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DID YOU KNOW THAT…

www.nahb.org is your gateway to exclusive members only content, resources, discounts, and benefits!
Check out the list below for just a sampling of what www.nahb.org – the National Association of Home
builders’ official web site – has to offer you!

· Personalized content
· Customized Home page
· Up-to-date industry news
· Education opportunities and networking events across the county
· Access to expert advisors and resources
· Find a staff expert, leader, or specialist
· Resources abound
· Discounts and savings

As an NAHB member, you can reduce your business costs by taking advantage of the discounts offered to
members by the companies listed below.  All programs, rates, and prices are subject to change without
notice.  The following companies have discounts with NAHB for you:

· Hewlett Packard
· GM
· Paychex
· Wyndham Hotel Group
· Bank of America

Financial Services
· Office Depot

· Hertz Rental Cars
· NAHB Career Center
· Pitney Bowes Small Office

Series
· Solveras Payment

Systems

· FTD
· FedEx
· Williams Scotsman
· Omaha Steaks
· YRC Freight
· Endless Vacation Rentals
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AULTCARE HAS TEAMED  UP WITH  THE BIA OF STARK 
COUNTY AND GDK & COMPANY TO BRING BIA MEMBERS 

 
NEW BIA OF STARK COUNTY  

AULTCARE HEALTH PLANS 
 

PUT YOUR BIA OF STARK COUNTY MEMBERSHIP 
TO WORK FOR YOU! 

 
10 PLANS AVAILABLE  EXCLUSIVELY TO BIA OF STARK COUNTY MEMBERS 

ALL PLANS FEATURE: 
 

�x�� COMPETITIVE  RATES 
 

�x�� COVERAGE FOR ONE-PERSON BUSINESSES 
 

�x�� 100% COVERAGE FOR PREVENTIVE CARE 
 

�x�� HEALTH  SAVINGS ACCOUNT COMPATIBILITY  (BIA 1500 ONLY) 
 

INTERESTED IN  A QUOTE? 
CALL  CHYLECE HEAD AT GDK & COMPANY 

330.244.2007 



16

��������	
��

���������	
�

More Benefits for BIA Members

· The BIA is offering NEW healthcare plans through AultCare for BIA
members only .  Call Ch ylece Head of GDK & Co if y ou are interested in
getting information at 330-966-5577.

· Looking for colored copies cheaper ?  You ma y come to the BIA and do
so for a low price of $.30/one-sided and $.50/two-sided per cop y.
Regular copies are $.10/one-sided and $.15/two-sided. If you would like
to print on colored paper ...bring y our colored paper .

· Do you need a place to hold a meeting?   Consider renting the BIA
conference room for a low price of $100 for ½ day and/or
$150 for a full-day rental.  This offer is good Monday thru
Friday from 8:00am to 5:00pm.

Call the BIA at 330-494-5700 for
more information regarding any of the above.

STARK COUNTY  BUILDERS POLITICAL  ACTION COMMITTEE
2009 ANNUAL  FUND RAISING DRIVE

Presidents Club Level
($250.00 Donation)
Doug Dentler
John Pavlis

Doug Prestier
Steve Swinehart

Fred Tobin

Executive Club Level
($100.00 Donation)

Roger Huth
Scott McCue
Ken Schalmo

The Stark County Builders Political Action Committee
needs your help in maintaining and improving its hold
in the political environment of the area.  Please do your
part to keep the Building Industry strong in Stark County.
There are four levels of contributions:

You can choose your level of contribution, send
your personal check to Stark County Build-PAC,
4344 Metro Circle NW, North Canton, OH 44720.

Patron Level
($25.00 Donation)
Alvin Hostetler
Melanie Krantz

Bryan Lewis
Nancy Michel
Kathy Rainieri

Bob Soles

THANK YOU
for your support!!!

Dir ector Level
($50.00 Donation)
Luke Grabill

Michael Gruber
Edwin Lord

George Murphy
Robert J Murphy

STARK COUNTY

biastark.com

BUILD PAC
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STARK COUNTY BUILDERS
POLITICAL ACTION COMMITTEE

2009 ANNUAL FUND RAISING DRIVE

The Stark County Builders Political Action Committee needs your help in maintaining and improving
its hold in the political environment of the area.  Please do your part to keep the Building Industry
strong in Stark County.  There are four levels of contributions.

WE WOULD LIKE TO ASK EVERY MEMBER TO
MAKE A DONATION OF AT LEAST $25.00 OR $50.00.

As a BIA member, your business directly relates to the health of the entire local building industry.
Yet, you alone cannot influence local officials on issues that can be detrimental to your business.

The Stark County Builders Political Action Committee is a great force representing the BIA’s
complete membership of builder and associate companies.

Please Help Us to Continue Representing You and Our Industry!

2009 STARK COUNTY BUILDERS POLITICAL ACTION COMMITTEE
4344 Metro Circle NW, North Canton, OH 44720

    Please accept my contribution to Build PAC
    _____ President Level $250.00  _____ Executive Level $100.00
    _____ Director Level $  50.00  _____ Patron Level $  25.00

Enclosed is my personal check  made out to Build PAC.

NAME: _______________________________________________________________________

ADDRESS: ____________________________________________________________________

Choose your level of contribution
and send your personal check  to:

Stark County Build PAC
4344 Metro Circle NW

North Canton, OH 44720

Levels
President:  $250.00
Executive:  $100.00

Director:  $50.00
Patron:  $25.00

Levels include: Special recognition in the BIA Newsletter and at dinner meetings.

STARK COUNTY

biastark.com

BUILD PAC
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Attention All BIA  Members

COMPANY NAME ______________________________________________________

SIGNATURE __________________________________________________________

WEB ADDRESS _______________________________________________________

EMAIL  ADDRESS ______________________________________________________

You, as a BIA member, can have your company be linked from the BIA web
page to your web page.  All members are listed on the BIA web site and can
have a link to their web site.  Wherever your company is listed, you can have
your web address and/or email address listed and have a link to your web

site.  This will give consumers a chance to quickly go to your web site or to email you.  This
service is available for a one time charge of $10.00.  Call 330-494-5700.

Just print this out, fill out the bottom, and fax to the BIA at 330-494-6665.  We will invoice
your company.  If you have any questions, contact Debbie Keister at the BIA at 330.494.5700.

STARK COUNTY

biastark.com

Occasionally someone asks me why I belong to the Builders Association.

I tell them I belong because I do not think that I know all that I should know about the building business.

I belong because I want to keep up with the fast-moving developments in our industry.

I belong because I want to attend meetings where I can learn things and exchange ideas with others.

I tell them I belong because I want to learn how to better merchandise the homes and apartments I build or the products
and services I sell.

I belong because the public regards a member as an established and progressive firm.

I belong because the Association is on the firing line every day on a twenty-four hour basis, watching over the interest of
the Building industry.

I believe, as Theodore Roosevelt said, “Every man owes a part of his time and money to the business or industry in which he
is engaged.  No man has a moral right to withhold his support from an organization that is striving to improve conditions
within his sphere.”

WHY I BELONG
TO MY BUILDERS

ASSOCIATIONSTARK COUNTY

biastark.com
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Did you know...for just $62 you receive over $289 in benefits!

Annual subscription to the bi-monthly Sales +Marketing Ideas Magazine $ 59
Discount on Annual Million Dollar Circle Award Citation $ 10
Discount on National Sales & Marketing Awards (NSMC) entries $ 25+
Discount on National Awards Gala tickets $ 20+
Use of “Hotline” professional consultation $ 25
Discount on National IRM education course $ 50
Use of the ProNet Sales & Marketing job listing service $ 25+
Use of NSMC’s Ad Review service $ 20+
Discount on Building of the Market $ 50
Use of Sales & Marketing Resources Center (NSMC Library) $   5+

$289+ VALUE!

In addition to the above savings, all members receive a 15% advertising discount benefits in Ideas Magazine.

You also receive:
• Educational opportunities and designations from your local SMC
• Great networking events
• General membership meetings
• Social events: Industry Night, Casino Night, and the Holiday Open House
• Parade of Homes
• Sales Performance Banquet

JOIN
SMC

TODAY!

STARK COUNTY

biastark.com

SA
LE

S &
 MARKETING
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WE NEED YOUR EMAIL  ADDRESS
Don’t forget that anyone in your company can receive an issue of “The
Splinter” via email.  Anyone interested in receiving an issue should
contact the BIA office or email the addresses to info@biastark.org.

The Splinter is available online on our website at www.biastark.com.  Members will receive an email
at least once a month with a link to the website.  In an effort to keep our membership informed, the BIA
is continually updating and refining its database to keep you informed.  If you would like to receive
future meeting announcements, event information and other updates from the BIA electronically, please
send your email address to info@biastark.org or call our office at 330-494-5700.  We are continually
striving for more efficient ways to communicate with our membership and receive feedback from you –
our most important resource – while improving your level of customer service.

Please make sure the BIA has your current email address and that of any employee who wishes to receive
“The Splinter”, event notices, or any other information.  Please forward all email addresses to
info@biastark.org.

Also, please notify the BIA office if you have a change of address, phone or fax number so that we may
change our records immediately.

Call 330-494-5700 to give us your information or email to info@biastark.org.

STARK COUNTY

biastark.com

Splinter Advertising
The Splinter is a great way to promote your company to other members.  Ads need to be submitted by email to
dkeister@biastark.org in a jpg, tiff, or pdf format by the 15th of each month.  All prices shown are per issue.  Terms:
Advertising must be placed within 12 months of signed contract in order to receive discounts for frequency.  If you would like
to advertise, please call the BIA 330-494-5700 or fill-out the bottom of this sheet and fax to 330-494-6665.  The rates and sizes
are as follows:

Rates
q 12 consecutive monthly issues:

Full Page $150.00 per month; Half Page $100.00 per
month; ¼ Page $75.00; Business Card $50.00.

q 6 consecutive monthly issues:
Full Page $175.00 per month; Half Page $125.00 per
month; ¼ Page $90.00; Business Card $65.00.

q 6 issues every other month:
Full Page $185.00 per month; Half Page $135.00 per
month; ¼ Page $100.00; Business Card $75.00.

q 1 issue:
Full Page $200.00; Half Page $150.00; ¼ Page $125.00;
Business Card $100.00

Ad Sizes (wid th X length)

q Full Page:   7 ½ X 10 inches

q Half Page:   7 ½ X 4 ¾ inches

q One-Fourth Page:   3 ¾ X 4 ¾ inches

q Business Card:   3 ½ X 2 inches

Company Name: ______________________________________  Telephone: ___________________________

Date of first insertion: __________________ Signature: (required) ____________________________________

STARK COUNTY

biastark.com
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YOUR BIA  AT WORK FOR YOU!

The BIA’s Monthly Government Af fairs Report

NOTICE
The Stark County Building Depar tment has moved to their new location:

110 Central Plaza North
Canton, OH 44702

(First Floor  of the Stark County Of fice Building)
Their phone 330-451-1770 and fax number 330-451-1779 will remain the same.

The BIA joins the Canton Regional Chamber to Speak with our Elected Officials at the Ohio Statehouse
On Wednesday, October 21, the BIA joined other members of the Canton Regional Chamber’s Government Affairs Committee
to meet with our elected officials.  The day was hosted by Senator Kirk Schuring and his staff that included speakers: Lisa Patt-
McDaniel, Director of the Ohio Department of Development; Chancellor Eric Fingerhut, Ohio Board of Regents; Steve
Campbell, Chief of Staff with the Ohio Department of Transportation; Senator Bill Harris, Senate President; and Marsha Ryan,
Administrator with the Ohio Bureau of Workers Compensation.  In addition, several of our State Representatives stopped in to
say hello.

Attention Contractors!
Continuing education is essential in keeping up with changes, requirements and new & innovative BMP’s.  Do you need a
review of erosion control practices?  Do you inspect BMP’s and document?  Did you know we have revised Water Quality
Regulations and an earth disturbance permit?  Do you need continuing credits for your CPESC or CESSWI certification (3
credits available)?  If so you need to attend!  Register early.
WHEN:     Thursday, December 10, 2009
WHERE:    USDA Service Center/Stark SWCD
                2650 Richville Dr. SW
                Massillon, Ohio 44647
COST:       $10.00 (non refundable) registration fee
TIME:       8:30 am—NOON

The BIA Needs Your Assistance!
The BIA is asking for our members to become involved within their communities they live in.  You will serve as our first line of
defense to any proposal that could impact our industry.  We would like to have as many of our members become involved and
active with their Planning Commissions, Zoning Commissions, Zoning Board of Appeals, etc…  If time is at a premium, we ask that
you attend meetings or keep an eye on your local newspaper.   We will try to keep members apprised of any openings within Stark
County.  It is a Win-Win situation not only for our members but your community.  Contact Mike Mennett at 330-494-5700 to see
if there are any openings in your community.

- BIA Members Can Make A Difference -
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Board Of Building Standards Moves Ahead With Commercial Code Changes Despite Expressed Concerns
Despite public comments addressing the state of the construction industry and the inability to access the suggested code
changes, the Board of Building Standards (BBS) voted to move the code committee recommendations to public hearing in
November.   In response to concerns raised regarding the availability of information on the changes, the Board explained that
the draft code language would be made available to the public by October 13th and will be up for public hearing at the
November 13th meeting.  The BBS unanimously voted to move Code Committee recommendations along in its rule making
process.  At this point, if you agree now is a bad time to move ahead with any code changes the only avenue that remains,
besides the public hearing, is to contact your state legislator to express concerns with the process.   Feel free to contact
OHBA with any questions.

OHBA Fall Meeting
Mark your calendar for November 10-12, for OHBA’s Fall Meeting being held in Columbus at the Hilton Easton.
Join us for a lunch time discussion on the current state of housing with Ohio and the nation with NAHB’s Chief Economist
David Crowe.  There has been an additional guest invited…TBA soon.

  National Association of Home Builders www.nahb.org

Ohio Home Builders Association 
www.ohiohba.com 

Isakson, Dodd Seek Action on Home
Buyer Tax Credit
Sens. Johnny Isakson (R-Ga.) and
Christopher Dodd (D-Conn.) plan to
offer an amendment to extend and
expand the$8,000 first-time home
buyer tax credit to a House-passed
bill that would extend unemployment
insurance benefits. Though it is
unclear if the Senate will act on this
proposal, NAHB will be urging
senators to approve the amendment
if it comes up for a vote.

The Isakson-Dodd proposal would
extend the credit to June 30, 2010 and
expand it to a wider circle of principal
home buyers. It would also double the
current income eligibility limit to
$150,000 for single taxpayers and
$300,000 for married taxpayers filing a
joint return.  Reporting on the Isakson-
Dodd plan, the Associated Press cited
NAHB statistics that extending the
credit for one year and expanding it to
all buyers of a principal residence would
spur 383,000 additional home sales,
create more than 347,000 jobs, generate
$16.1 billion in wages and salaries and
$12.1 billion in business income.  While
interest is growing on Capitol Hill to
extend and possibly expand the $8,000
first-time home buyer tax credit that is

set to expire on Dec. 1, it is still far from
a done deal. A number of lawmakers are
reluctant to act, particularly unless
Congress imposes offsetting tax
increases or spending cuts.

Meanwhile, House Ways and Means
Committee Chairman Charles Rangel (D-
N.Y.) says his panel plans to consider
three more tax bills before the end of the
year that address the economy, estate tax
and tax extenders. The Bureau of
National Affairs (BNA) reports that
Rangel made it clear that whatever job
creation or stimulus bill is considered
will deal only with related extender
provisions, such as the first-time home
buyer tax credit.  The BNA publication
said that Rangel’s Senate counterpart,
Finance Committee Chairman Max
Baucus (D-Mont.), remains undecided
on whether to support a temporary
extension of the tax credit. “We’re
looking at it. There are competing
arguments,” said Baucus.  House
Democratic leaders plan to convene a
forum of economic experts next week to
discuss how to spur job creation and
economic growth. The home buyer tax
credit proposal is expected to be in the
mix.

Appraisal Groups Reply to NAHB
Testimony
NAHB Chairman Joe Robson last week
testified before the House Small Business
Committee on a number of NAHB’s
housing priorities, including the need to
resolve a faulty appraisal process that
has critical implications for the recovery
of the nation’s housing markets. Robson
told lawmakers that the use by some
appraisers of foreclosed or short-sale
properties as comparables is resulting in
inappropriately low appraisals that are
effectively sinking one quarter of all
new-home sales right now.   He said
Congress can help resolve this issue by
urging the Federal Housing
Administration and Fannie Mae and
Freddie Mac to adopt and enforce
guidance that instructs appraisers on the
proper procedures for the use of
distressed and/or foreclosed properties
as comparables.

This week, appraiser organizations
responded to NAHB’s testimony. In a
written response to the House panel,
groups representing the appraisal
industry recommended that mortgage
lenders and financial institutions:

Continued on page 23
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· Seek out the services of highly
qualified appraisers for complex
appraisal assignments.

· Recognize that sales
concessions are as important as
the condition of a property to
the credibility and reliability of
the appraisal.

· Provide sufficient time for the
real estate appraiser to conduct
the proper analysis of the
subject property and
comparables used.

· Promote communication
between appraisers, builders
and real estate agents.

This constructive response is an
important step forward in resolving this
important issue.

An EPA Science Advisory Board
handed a win to NAHB members with
its recent decision that the agency’s new
method for estimating the damage
caused by an excess amount of
nutrients in a body of water is not based
on sound science. According to the peer
review board, the methodology in
question, called conditional probability,
does not establish any demonstrated
environmental gains from reducing
nutrients. This review board was
convened by the EPA at the urging of
the Home Builders Association of
Metropolitan Harrisburg, Pa., with the
assistance of NAHB and other
organizations after EPA Region 3
officials began to use the faulty
methodology to develop extremely low
Total Maximum Daily Load (TMDL)
thresholds for Paxton Creek in the
southeastern part of the state. Critics
charged that the methodology was never
broadly reviewed by the scientific
community and that it was
controversial, primarily because it
incorrectly assumed that nutrients are
toxic to insect life.

Now that the peer review board has said
that the conditional probability method is
untenable, it is up to the EPA to reject
that opinion, make improvements to the
method before reissuing it, or scratch it

altogether. Hopefully the agency will do
the right thing and seek a new scientific
method to ensure that the money spent
on reducing pollutants will truly lead to
improvements in degraded water
bodies. Because the EPA will likely be
writing a number of new
TMDLs designed to reduce nutrient
discharge to a variety of U.S. water
bodies in the future, the review board’s
decision to send the EPA back to the
drawing board is an important one for
NAHB members nationwide.

FHA Commissioner Announces Delay
of New FHA Condo Rule
In an address to the NAHB Executive
Board in Chicago on Sept. 30, Federal
Housing Commissioner David Stevens
announced a delay in the Oct. 1 effective
date for the new approval process for
condominium projects required by
Mortgagee Letter 2009-19. He said that
the Federal Housing Administration
(FHA) is currently reviewing the new
condo standards, particularly the rule
limiting the concentration of FHA-
insured mortgages to no more than 30%
of a project. Stevens stressed that there
has been no final decision on the rule,
but that the limit is likely to be increased,
although not up to 100% as NAHB has
advocated.

A notice posted on the FHA’s Web site
states that the effective date for the new
condo policy is now Nov. 2.
Importantly, the site condo and
manufactured housing condo project
changes that have already taken effect
are not affected by this delay. NAHB has
requested a stakeholders meeting with
Stevens to discuss the 30%
concentration limit and other changes to
the condo policy prior to the Nov. 2
effective date.

Restructuring some commercial real
estate loans just got easier
thanks to final regulations that have been
issued by the Treasury Department. The
regulations (T.D. 9463) cover certain
technical requirements, including
collateral guarantees. As a result,

investors in Real Estate Mortgage
Investment Conduits (REMICs) will not
be subject to tax penalties when
attempting to restructure or refinance
certain real estate loans. This is a
departure from the old rules, under
which the tax benefits offered by
REMICs were penalized if the loans
were significantly altered. The new
rules will improve conditions for
securitizing mortgages in REMICs or at
least remove certain tax obstacles as
lenders and market participants seek to
work out loans before they become
troubled. The final regulations went into
effect Sept. 16. They do NOT apply to
Real Estate Investment Trusts (REITs),
although the IRS may in the future
expand them to include such investment
vehicles.
interested party to the transaction.  We
want to work with appraisers and
regulators to ensure that every appraisal
results in an honest, truthful evaluation
of a property’s value.”

Continued from page 22



24

Housing Not Out of the Woods Despite Growing Economy
A monthly survey of actual net sales among large
home builders based on a seasonally adjusted
three-month moving average showed an upturn
early this year, Crowe added, but those sales have
tapered off a bit recently as a result of the fading
tax credit and declining first-time buyer demand.
“That’s a concerning indicator of where we may
be going,” he said.

New home sales bottomed out at a seasonally
adjusted annual rate of 329,000 in January, Crowe
said, and climbed 30% by August, to 429,000.
The percentage increase may look impressive,
but it is from an exceedingly low number and it
will take an extended period of time for the
market to return to normal, Crowe said. NAHB is
forecasting that sales will total 389,000 this year
and rise to 525,000 in 2010 and 806,000 in
2011.

The inventory of new homes has dropped from a
12-month supply, he said, to nearly a seven-
month supply, which is closer to the five-month
supply that is considered average. However, “the
absolute level of new homes on the market is
extremely low” — the lowest since 1992 — and
“the existing home inventory is the problem,” he
said.

There are currently about two million vacant
homes for sale, Crowe said, about one million
more than are needed. “Additional foreclosures
are feeding into this,” he said, along with
unemployment, “which is the primary driver
now.”

With some hesitancy, single-family starts have
also been moving up, he said, from an annual rate
of 357,000 in January to 479,000 in August, a
34% gain. The NAHB forecast projects 600,000
single-family starts next year and 894,000 in
2011. Multifamily production, on the other hand,
will continue to slide — from 126,000 this year
to 116,000 in 2010 — and rise to 165,000 units
in 2011.

Industry Concerns
The availability of acquisition, development and
construction (AD&C) financing remains a serious
concern as the industry moves forward, Crowe
said. As of now, “the banks are simply saying no
to real estate,” he said.

Crowe said that in this year’s second quarter less
than 20% of the builders surveyed by NAHB were
seeking new AD&C loans, down from roughly
75% when times were booming in 2005, because
“they don’t have enough production and they
realize conditions are that bad, so why bother.”

In this year’s third quarter, about three-quarters
of the builders polled by NAHB reported that the
availability of AD&C credit had worsened since
the previous quarter. “This is one of the single

largest issues even in markets where the stress
was never felt and sales are still occurring at least
slowly,” he said.

Appraisals are another ongoing impediment to a
full-scale housing recovery. In recent NAHB
surveys of builders, 59% responded that they had
received appraisals below a home’s selling price;
of those, 56% said appraisals had come in below
the cost of building the home and 26% said they
had lost sales because of low-ball appraisals.

While the short-range outlook may be a mixed
bag for builders, Crowe said that the opposite was
true for the longer term when looking at the age
distribution of the U.S. population. Not counting
new immigrants, there will be 83 million
Americans in the 25 to 44 age bracket, which are
the prime years for home buying and household
formations. “That’s a huge demand for housing,”
he said.

Crowe also discussed the recent decline in the
average size of new homes, which has dropped
from just over 2,300 square feet in 2007 to below
2,100 square feet currently.

“That’s not unusual in a recession,” he said, “as
first-time buyers account for a larger share of the
market.” However, following past recessions, the
size has tended to go back up. “It might be
different this time,” he said, because first-timers
may continue to account for a disproportionate
share of the market, households remain
concerned about reducing their energy
expenditures and home buyers aren’t as
concerned about maximizing their investment in
housing because they don’t expect prices do go up
as rapidly as before.

Robust, But Sub-Par Growth
Like his co-panelists, Joel Prakken, chairman of
Macroeconomic Advisers, said that the recession
is over and the economy is heading into a sub-par
recovery, but he was decidedly more bullish about
prospects for growth and housing even under less
than stellar conditions.

He attributed support from the Federal Reserve
and government stimulus policies for today’s
“dwindling downside risks” to the economy.
Growth for the third quarter will come in around
3.5%, he said, and rise to a relatively “robust”
4.1% in 2010 and 4.2% in 2011, which sounds
good compared to a Blue Chip consensus of 2.8%
for next year, but is decidedly slow for the early
phase of a recovery from a deep recession.

Looking at history, which suggests that the
deeper the contraction the faster the recovery
should be, the current upturn normally would be
expected to yield growth pushing 10%, he said.

It’ s a pretty safe guess that the U.S. economy is
now on the road to recovery, according to
economists participating in NAHB’s Fall
Construction Forecast Conference in
Washington, D.C. on Oct. 21. But the end of the
recession, they said, doesn’t necessarily mean
that troubles for the housing industry are over.

Housing appears to have stabilized, with both
single-family home sales and production activity
heading for higher ground, they said, with the
multifamily sector trailing behind. The severity
of the downturn from which the nation is now
emerging, however, has made it more difficult to
know exactly what to expect in the period
ahead.

As a result, housing could improve faster than is
generally expected, or it could hobble along
without reaching healthy levels until far into
2011. What happens to housing prices is crucial
in determining the strength of industry
performance, the analysts said. While prices
have shown signs of stabilizing in recent months,
they could suffer a relapse in the face of rising
unemployment, which in turn is increasing the
number of home owners who can no longer
afford to make their mortgage payments.

On at least one point the panelists were in
agreement: failure to extend the home buyer tax
credit, which is set to expire on Nov. 30, would
be a setback for the first-time buyer market that
was driving sales this summer.

“This will not be the kind of robust recovery you
usually see given the depths we are coming out
of,” said NAHB Chief Economist David Crowe.

Not a Robust Recovery
A big negative for the economy, he said, is the
continuing wave of joblessness, which is expected
to crest around 10% and improve modestly early
next year but not improve significantly before
2011. “Not adding to jobs feeds back into
dampening housing demand,” he said.

With households recovering from home equity
and retirement savings losses and still facing an
unsettling outlook for jobs, “it’s hard to get
consumers believing that things have improved
enough that it’s time for them to come back full
force into the market,” Crowe said.

The sales expectations of home builders surveyed
in the NAHB/Wells Fargo Housing Market Index
have weakened for the past two months, he
noted, largely over concerns that the home
buyer tax credit was coming to an end. July was
about the latest that builders could break ground
on a new home and have it completed in time
for the buyer to close on the sale by Nov. 30 to
qualify for the popular tax incentive.

Continued on page 25
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Among the factors that might suppress growth:
the securitization markets still aren’t working,
there are potential commercial real estate
lending problems; bank lending to consumers and
others remains “stingy;” home prices could erode
further, dragging housing lower; the recovery in
equities could falter; energy prices increases
could be a drag on growth; and foreign demand
for dollar assets could fall short, exerting
downward pressure on the value of the dollar and
pushing up interest rates.

Prakken said he expected unemployment to
reach a peak of around 10% later this year and
decline to 9.1% in the fourth quarter of 2010
and 7.7% by the end of 2011.

Inflation No Big Concern for Now
Because there is so much slack in the economy,
he projected that core inflation would fall from
1.4% this year to 0.8% in 2010 and 2011,
comfortably below where the Federal Reserve
doesn’t want to see it. “Core inflation falls most
in the early phases of recovery,” he added.

For the time being, Prakken dismissed the
possible inflationary impact of ballooning federal
deficits. “The fiscal stimulus is working for now
to help the economy through this period,” he
said, and discussions about reducing the deficit
will be delayed “until we get out of these
economic woods.”

Core inflation will also feel downward pressure
from “the stunning performance of productivity
growth,” he said, which was running at 7% in the
second quarter and could be 6% in the third
quarter. Just moving out of a recession, it would
be far more typical to see declining productivity,
he said.

“Inflation is not something we’re very
concerned about,” he said, conceding that there
are those who are worried about inflation arising
from expanding federal balance sheets.

Among the factors Prakken expects to
contribute to above-trend GDP growth are: a
rebound in motor-vehicle production; a sharp
slowdown in inventory liquidation; an
improvement in broader financing conditions; an
improvement in household balance sheets that
will help stabilize and lift consumer spending; the
Administration’s stimulus package, which is
providing two percentage points of the
annualized growth occurring in the second half of
this year and in early 2010; and a faster-than-
expected global recovery thanks to the
performance of China and India.

An Economic Boost From Housing
Housing will also boost the economy, he said,
with starts rising to the 1.4 million range by the

end of 2011. Contributions of residential
investment to GDP growth will rise to one-half
of a percentage point during the second half of
this year, 0.8 points in 2010 and 0.7 points in
2011, he said.

Prakken conservatively projected 1.3 million to
1.4 million net annual household growth over the
next four to five years and estimated yearly
housing demand at 1.5 million to 1.6 million
during this period.

“We overbuilt by about four or five million
homes” during the boom, he said, and it is
assumed that there can be “no rebound until you
completely get rid of this. But that’s not how it
works. The upturn in housing has always begun
before all the excess inventory was worked off.”

The excess existing home inventory has been
reducing new construction by about 350,000 to
400,000 units, he estimated, “but it is a slow
process.”

The housing market will gain impetus as the
economy improves and incomes stop falling and
begin to rise. The end to falling home prices will
also significantly lower the user cost of housing,
he said, producing a significant decline in the real
mortgage rate and offsetting the drag from the
inventory overhang.

The Day of Reckoning
Mark Vitner, managing director and senior
economist for Wells Fargo Securities, said there is
“no debate” and “incredible unanimity among
economists that the recession ended this
summer,” with as much as 3.7% GDP growth in
the third quarter, resulting in large part from a
doubling of output in auto production.

“But we see structural issues as being a little bit
larger this time,” Vitner said. “The day of
reckoning has come” for an economy based on
too much spending and borrowing and too little
savings. As a result, he forecasted a substantial
deceleration in growth next year and prospects
for 2% GDP growth “for quite some time.”

“We have had incredible job destruction and are
on pace to lose nine million jobs,” he said. If
those jobs start being added back next June at the
same pace as jobs were created following the last
two recessions, it would take until 2015 for them
to be fully restored, he said.

Even new jobs will be slow to stimulate strong
consumer demand, he said, because workers have
been employed for a long period of time — with
20% to 25% out of a job for six months or
longer — depleting their savings and other
financial resources and getting by the best they
can. “If they get a job tomorrow they won’t be in

a position to go out and make major purchases
for quite some time.”

Even workers who have managed to stay
employed will be cutting down on consumption,
Vitner said, because their earnings from work are
down a cumulative 25%, although retail sales
have seen the worst of their downturn.

Looking at the ups and downs of GDP “hasn’t
given an accurate portrayal of actual conditions
in the economy,” he said, which is still
recovering from burst bubbles in housing,
consumer spending, the financial sector,
commercial real estate lending and trade.

Retail businesses stopped opening stores and
then started closing them to bring their
inventories in line with plummeting demand, he
said, and the massive business liquidations that
occurred in the first half of this year are
expected to proceed, although at a slower pace,
for several more quarters, he said.

“The trade deficit has unwound quickly because
we are importing less,” he said. Also, “a large
proportion of what goes into a home is
imported, so the housing slowdown slowed
imports. The improvements in the balance of
trade aren’t the result of rising U.S. exports, he
said; “they’re a sign of weakness, not a badge of
honor.”

With growth as weak as it is, the economy
remains vulnerable to an unexpected shock,
Vitner cautioned. “It wouldn’t take much to
bring us down.

Fur ther Housing Price Decline Ahead
Vitner projected that total housing production
would rise slowly, hitting one million units at the
tail end of 2011 and 1.2 million at the end of
2012.

While intervention by the Federal Reserve in
the mortgage backed securities market has
pushed mortgage interest rates sharply lower —
below 5% for 30-year, fixed-rate loans — that
process is now winding down “and we haven’t
seen the healing we need in the financial sector
to get investors buying securities,” he said, citing
“a very limited appetite” for them among
foreign investors.

Household wealth is experiencing some
improvement from a rising stock market and
stability in measured housing prices, he said.

However, he noted that there can be 20%
variations in house price movements within a
given metro area.
Also, Vitner warned, there have been so few
transactions in the jumbo mortgage market, that
there has been an insufficient correction in the
prices of homes at the high end.

“When we do see transactions in the jumbo
market,” he said, “measured house prices will
come down.” Consequently, he is expecting a
resumption in price declines in the next quarter.
While “the decline is behind us for the most
part,” Wells Fargo is forecasting another 4.5%
to go.

Continued from page 24
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2010 International Builders’ Show® 
The 2010 International Builders’ Show may seem far away, but there are already important deadlines
approaching that you need to be aware of. Carefully review this important information so that you
can effectively promote and plan for IBS! General IBS Information.

Show Dates: January 19 - 22, 2010 (Tuesday - Friday)
Show Location: Las Vegas Convention Center, Las Vegas, NV

Registration
Online Registration and Housing:  Online registration, through
www.buildersshow.com, is the simplest way for you and your
members to register and book hotel rooms for the International
Builders’ Show.
Member Full Registration Package: Registration for a Member
Full Registration Package, allowing attendees to go to any of the
175+ education seminars, and including access to the exhibit floor
all four days, will be $295 IF they register by January 18th. After
January 18th, the fee will jump to the onsite price of $425.
Member 4-Day Exhibits Registration: No charge for members
until December 11.  NEW
There will be no charge for registration for a 4-day member exhibit
floor pass IF they register by December 11th.  After December 11th
there will be a $75 charge that will then jump to the onsite price of
$125 after January 18th.
Member First-T ime Attendee: Once again, members who have not
registered for the show as an NAHB member in the past are
eligible for the first time attendee rate of $100. This is a Full
Registration, allowing attendees to go to any of the 175+
education seminars, and includes access to the exhibit floor all
four days.
Registering Spouses: Spouses may register at no additional fee.
The Spouse badge will automatically include the primary
registrant’s company name on the badge.  If a spouse wants his/
her own company name or no company name on the badge, he/she
must register with a separate registration form and pay the
applicable registration fee.  If the primary registrant cancels, the
spouse’s registration will be cancelled automatically.
 
Education Options
1-Day Education Pass + 4-Day Exhibits Registration: NEW
Includes admittance to the Exhibit Floor all four days of the show,
plus unlimited access to one (1) day of Education Seminars.
Members will need to pick which day they are buying the pass for
when they register.  ALL FRIDAY SEMINARS ARE
COMPLIMENTARY.
2-Day Education Pass + 4-Day Exhibits Registration: NEW
Includes admittance to the Exhibit Floor all four days of the show,
plus unlimited access to two (2) days of Education Seminars. 
Members will need to pick which days they are buying the pass
for when they register.  ALL FRIDAY SEMINARS ARE
COMPLIMENTARY.

Hotel Information
NAHB secured rates at most of the hotels in Las Vegas for under
$200 a night!!  Go to www.buildersshow.com for details.  If you

have questions about housing, please contact: Barbara Rapp at
(800) 368-5242 x8115 or (202) 266-8115, or via email at
brapp@nahb.org.

2010 Ohio IBS Housing Assignments
25 Rooms at Caesars Palace for $96/$144, Contact:  Derrod
McKinney, Email:  DMcKinney@harrahs.com, Phone:  702-866-
1174

25 Rooms at Wynn for $189, Contact:  Steve Blanner, Email:
steve.blanner@wynnlasvegas.com, Phone:  702-770-2710

25 Rooms at Hilton Grand Vacations Club at the Las Vegas Hilton
for $139/$169, Contact:  Shelly Thrower, Email:
sthrower@hgvc.com, Phone:  702-946-9204

nahb STAR
What is nahb STAR?  It is a singing contest, for NAHB Members
and immediate family members only, to determine who will sing the
National Anthem at the Grand Opening Ceremonies at the 2010
International Builders’ Show® in Las Vegas, January 19, 2010.

How Do I Enter?
FIRST, carefully read the official Rules and Regulations of the
nahb STAR contest to make sure you are eligible.
SECOND, make your video! This must be a solo a cappella
performance of the Star Spangled Banner.
THIRD, by November 2nd you must submit:

· Your signed nahb STAR Entry Form/Contest Release form
via fax to 202-266-8193

· Your nahb STAR video via email to
NAHBStar@gmail.com

Further instructions on submitting each are listed on the bottom of
page two of the Entry Form/Release.

Be sure to check out the nahb STAR important schedule to see
what happens after the first round of voting!  That’s it!  When
voting begins November 16th, you’ll want to be sure and let all
your friends know to visit www.BuildersShow.com to vote for their
favorite nahb STAR!

Who Do I Contact With Questions?  Please send any questions to
NAHBStar@gmail.com.

Who Should Attend:  Single-Family Home Builders, Multifamily Builders/Developers, Dealers and Distributors,
Commercial Builders, Remodelers, Architects, Engineers, Realtors, Subcontractors, Land Developers, all other construction
industry professionals.
IBS Website: www.BuildersShow.com
Special Events: Special event information is still being determined and will be released as soon as it becomes available.
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GM’s Authorization Process Just Got a lot Easier
Great news!  GM and NAHB have agreed to go back to the old GM authorization process that was in place
back in 2006 and 2007.  Here is an overview of the process for your records.

Quick Steps to Get Authorization to Save $500:
1. Go to www.nahb.org/ma  and click on the GM logo.
2. Click on the “Get Y our Proof of Membership F orm” button
3. If the member is logged in to www.nahb.org , the page will populate with their information.  If not, the
page will prompt them to either log-in to nahb .org or to create a log-in if they do not ha ve one already .
Members will need their pin number to create a log-in. 
4. Print the “Proof of Membership” documentation and giv e to the dealer .

Process for New and/or Recently Renewed Members
1. The member should contact their local HBA  to gain immediate access to the program. 
2. The HBA will need to fill out a form that they will fax to the member directly . 
3. If the HBA has questions about how to do this, complete instructions can be found in the Member
Adv antage T oolkit.  Additional information about the GM progr am, as well as all other member discounts, can
be found at www.nahb.org/ma .

Use Your HP Connections and Save on HP Business Products
With HP on your side, you’re well-connected.  HP is pleased to announce a new program for NAHB members.

Enjoy special pricing on HP business products and accessories, free US ground shipping*, a specially-
tr ained sales team to help y ou choose the right technology , and a ward winning support.
  
For example, check out the HP Mini 5101, HP’s smallest and lightest mobile solution, starting at just $399
(after $125 instant savings). Designed for mobile professionals who want a lightweight solution, the HP Mini
5101 features a durable, all-metal case with a magnesium base that protects your notebook from the rigors
of work on the go. Add Accidental Damage Protection for only $49!
 
For the life of your technology, for the good of your business:
HP offers valuable services, tips, and tools, like easy financing, drivers & downloads, free online classes,
support, and recy cling. It ’s more v alue for y our money , and we call it HP T otal Care.

As a NAHB member, you’ll receive:
— Special pricing
— Free US ground shipping*
— Specially-trained sales team
— Award winning service and support

Buy with confidence when y ou choose HP , the #1 national leader in PC sales.** Equip y our business for
success while y ou sa ve money .  Visit www .hp .com/go/nahb , or call 1-888-402-4465 and mention code
“NAHB” .

Technical Assist Hotline
Resource for Members Who Have Questions Re: Building Products, Techniques, Technologies & Best Pract

NAHB and the NAHB Research Center have teamed up to provide this outstanding free service that is
designed to assist NAHB’ s builder , remodeler , and tr ade contr actor members with hands-on construction
issues.

Members can call 888-NAHB-MEM  (888-624-2636)
8:30 AM to 4:30 PM EST , Mon. -Fri.
Or submit a question online at www.nahbrc.com/techassist

Technical experts will respond to calls and online hotline inquiries b y the next business da y. Callers simply
pro vide a specific question, HBA/NAHB affiliation, and contact information in their message. The T echnical
Assist Hotline is one more way that NAHB membership pays for itself – spread the word and make sure your
members take advantage of it!
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EXECUTIVE VICE PRESIDENT’S COLUMN
by Vincent J. Squillace, CAE

Executive Vice President

At the recent NAHB Board Meeting there was much discussion on extension of the first time home buyer
tax credit and the soon to be effective lead paint rule for remodelers.  Extension of the tax credit, with no
changes from the current program, appears to be the best bet for now.   In terms of the lead paint rule, it
may be well worth all remodeler’s time and locals to find a certified (by the USEPA) trainer and get
certified.  I know at least three locals have arranged such training.  Now is a good time to arrange for the
training.  The rule becomes effective early spring in 2010.

The actions of the RCAC are working much better now that they realize the law requires some
deliberation before a code is adopted.   Thanks to the members of the RCAC who have insisted that
review and analysis of the proposals be conducted before their adoption is the correct method in
adopting a building code.  The in-depth discussions and review will yield benefits particularly in the
pursuit of affordable housing.  Unfortunately the Board of Building Standards does not feel such careful
review is important.  They recently moved numerous code changes to public hearing despite the fact
most of the board members had no idea what they were voting on.  Most of the public had no idea as well
as the changes were not available.  OHBA asked the BBS to think about the sad state of the economy
and urged them to take a look at what is happening in the construction industry before imposing
changes.   We heard not a peep from them.

We continue to work with our partners in saving Workers’ Comp Group Rating from the staff at the
Bureau who seems to be on a mission to destroy the program.  Despite many attempts to appease
them, it is apparent they want to slam the door on a program which has been very successful in many
respects.  We will continue to fight for it!

Be a Spike!
Spike Club members are the true champions of
NAHB and the BIA.  By recruiting, involving,
and retaining members, Spikes strengthen and
build both our association and the entire
industry.

Becoming a Spike has its exclusive awards,
including these benefits:
· Nationwide prestige as distinguished Spike

Club members.
· Increased visibility, recognition, and

networking opportunities among industry
peers.

· Valuable NAHB rewards for each level of
achievement – including lapel pins,
plaques, blazers, sweaters and rings.

· Eligibility to attend the annual NAHB Spike
Party and enjoy big name entertainment.

STARK COUNTY

biastark.com
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The Program & Education/Sales & Marketing Committee would like to THANK
everyone who participated in the Sales & Marketing Awards that made it a

successful event.  CONGRATULA TIONS to all awards winners listed below.

Best New Product Brochure
Miller & Comp any
Best Black & White Newspaper/Magazine Ad
Wayne Homes
Best Color Newspaper Magazine Ad
Smith Development Corp
Best Direct Mail Piece (Associate)
Todd’ s Enviroscapes
Best Newsletter/E-Newsletter (Associate)
Todd’ s Enviroscapes
Best Newsletter/E-Newsletter (Builder/Dev.)
Wayne Homes
Best Web Site (Associate)
Beacon T itle Agency
Best Web Site (Builder)
Wayne Homes

STARK COUNTY

biastark.com
SA

LE

S &
 MARKETING

Golden Hammer
Wayne Homes, T odd Mowrer
Outstanding Sales Manager
Wayne Homes, Dana Cross
New Home Sales Achievements (Ind. Salespersons)
Bronze Citation ($1,000,000 - $1,999,999)
Mike Lucius, Cutler Real Est ate
Zelda Ensign, Cutler Real Est ate
Jennifer Mucci, Cutler Real Est ate
Julie Kaszyca, Cutler Real Est ate
Silver Citation ($2,000,000 - $4,999,999)
Mark Aeling, K Hovnanian
Adam Shafer , K Hovnanian
Best House of the Year, less than 2,000 sq ft of living
space
Smith Development Corp
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Coming Soon

Economic Forecast Lunch
February 4

Home & Garden Show
March 19-21


